
Date: 6th August 2018 

To, 
The Deputy Manager 
Corporate Relations Department, 
BSE Limited 
P. J. Towers, Dalal Sh·eet, 
Mumbai 400001 

Ref No: - Company Code No. - 526935 

®
M. B. PARIKH

FIN STOCKS 

LIMITED 

Regd Office : 705, Galav Chambers, Sayajiganj, 
Vadodara-390 005 .• Tel. (0265) 236 2909 

CINNo. : L65910GJ1994PLC021759 

Sub: Disclosure of publication of Un-audited financial results for the quarter ended 30th [unc 
2018 

Dear Sir, 

In tern1s of Regulation 47 of the SEBI (Listing Obligations and Disclosure Requirements) 

Regulations, 2015 the Company has published the standalone Un-audited financial results for the 

quarter ended 30th June 2018, which have been considered, c1pproved and taken on record by the 

Board of Director at t11eir meeting held on 4 th August 2018 in 'Business Standard' English 

Newspaper edition dated 6 th August 2018 and 'Financial Express' Gujarati Newspaper edition 

dated 6 th August 2018. 

Further, in pursuant of Regulation 30(4) read with schedule III(A) (12), please find the below 

enclosed the copy of Newspaper articles as published in above mentioned newspaper. 

Kindly take the same on your records. 

Thanking you. 

Yours faithfully, 
For M. B. Parikh Finstocks Limited 

(1/1. 
Mittal Gori 
Company Secretc1ry & Complic1nce Officer 

Encl.: As Above 

Corporate OH.: 9/10 Heena Arcade, 2nd Floor, S. Y. Road, Jogeshwari (W), Mumbai - 400 102. 

Tel.: (022) 2679 0434 / 2105 •Fax: 2679 0463 •E-mail: mbpfin@vsnl.com 



SelluSeller has redefined the way
Manila-based Cotton Depot
Enterprise conducts e-Commerce

operations on multiple online channels.
“All our backend operations and logistics
processes are now aligned and are acces-
sible through a centralised dashboard. Our
revenues are soaring and we are putting in
much lesser efforts than before,” said
Charles Sy, chief executive officer of Cotton
Depot Enterprise.

SelluSeller is a product offering of
Anchanto which is registered in Singapore
but has its largest team and operational

base in Pune. Founded in June 2011 by
Vaibhav Dabhade, Anchanto’s SaaS (soft-
ware as a service) platforms connect e-
Commerce sellers, brands, retailers and
warehousing & fulfilment service providers
to online sales channels.  

The SaaS technology company has
recently raised $4 million in the first round
of its ongoing Series C investment, led by
MDI Ventures, Telkom Indonesia’s corpo-
rate venture capital arm. It expects a total
funding of $15 million in this round.

Nicko Widjaja, CEO and investment
director of MDI Ventures, said: “This in-

vestment complements our efforts in the e-
commerce sector, tackling different market
segments of Indonesia’s logistics landscape
with different approaches. As products
become more diverse, e-commerce will
need to optimise the supply chain to be
delivered as quickly as possible to the cus-
tomers. Anchanto’s eWMS provides one
of the best-dedicated systems to synchro-
nise warehouse manage-
ment, transportation, and
analytics systems.” 

Product concept
Anchanto is primarily a
technology company,
offering robust SaaS prod-
ucts to online sellers,
retailers, brands, distrib-
utors, service providers,
third-party logistics
(3PLs), postal associations
and warehousing players
across Southeast Asia.

The company’s eWMS
is a warehouse manage-
ment system for anyone
who manages or operates
warehouses for e-
Commerce (B2C) or retail
businesses (B2B). 3PLs firms or e-
Commerce distributors running on
Anchanto eWMS get ready integrations
with rest of the ecosystem partners on
which they depend to ship orders.

“Most existing warehouses manage-
ment systems are not built for e-commerce
business needs. Companies are using retail
warehouse management system for e-
Commerce order... Hence, we reimagined
and developed a warehouse management
system that is compact to the core and

facilitates B2B and B2C operations pro-
ductively,” Dabhade said. Anchanto eWMS
provides integration with leading market-
places such as Amazon, Flipkart, eBay,
ShopClues, Paytm, and Alibaba.

Similarly, the company observed that
online sellers needed to deal with a deluge
of procedures in order to sell their products
online on multiple sales channels. “By
focusing on pain points of online sellers,
we developed our second offering,
SelluSeller — an omnichannel SaaS plat-
form that offers a one-stop solution to
manage online selling on multiple local
and cross-border sales channels,” he said.
A DIY version of this product is available for
small-scale online sellers and SMEs.

“Others are one-country platforms...
We are the only platform which enables
cross-border selling,” the founder said.

The company supports marketplaces
for India, China, and Southeast Asian
nations.

Opportunity
According to Statista, the Southeast Asian
e-Commerce market is currently valued
at $13 billion and is expected to reach $88
billion by 2025. The retail market is also
expected to grow eightfold than its market
size in 2017. All such overwhelming num-
bers put up a cogent case for Anchanto,
Dabhade said.

The company charges monthly fixed-
subscription fees based on the different
modules its customers use. The charges
range between $20 per month to $10,000
per month.

“Our pricing structure is
specially designed for help-
ing businesses grow. For a
small seller processing 10
orders a day to a big distribu-
tor handling 35,000 orders
per day, we charge a flat price
that is much cheaper than
our competitors," he said.

Anchanto has close to
6,500 customers, including
online sellers and logistic
companies. It handles about
250,000 orders per day and
aims to have 10,000 cus-
tomers and one million
orders per day by the end of
this year.

Since inception, the
start-up has clocked a rev-
enue of more than $8 mil-

lion. “We can be profitable if we want to
be. However, we are currently focused on
expanding our market share instead of
revenue. We will be profitable at scale by
Q1 2019,” Dabhade said.

“Now that we are freshly fuelled, we
will be using the recent investments to
expand our market outreach and strength-
en our presence in the Southeast Asian
market. We will be investing in newer fea-
tures, newer offices and newer teams,” the
founder added.
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Anchanto is a good example
of how technology connects
different ecosystem players to
enable them to work together
and ensures seamless data
commuincation. It also
reduces entry barriers for
new-age brands and e-
Commerce companies by
offering them plug-and-play
logistics solutions on the
fulfilment part and also 
connects them to different
global market places. The
same way, it helps existing
logistics players to become

technology efficient to cater
for e-Commerce firms. 

Cross-border shipment
and custom clearance is
another beast which
Anchanto helps solve for its
customers. Overall it is a win-
win situation for all parties
involved. It helps logistics
partners drive more business
and make them accessible to
new brands and e-commerce
players. It helps brands drive
more sales via the integration
with global ecommerce
channels.

Awin-win forall

RIJUL JAIN 
Investments Team,
Astarc Ventures 
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Solution tomorrow

HOW TO PLAY
Fill in the grid so that
every row, every column
and every 3x3 box 
contains the digits 1 to 9

ACROSS
1 Fed up, Sue prepares 

to ease the tension (6)
4 Great characters (8)
9 What's put behind the

bar, in short (6)
10 Gossip about retired

medic? Forget it! (2,6)
12 Second rate,

undercooked fish
caused fighting (8)

13 You see there, the 
five Romans you sail
with (6)

15 Means of getting a
friend into the cabin (12)

18 Didn't I try ace
performance to show
who I really am? (8,4)

21 Find with the top off, in

her hamper (6)
22 Hazel, for example,

preferred to inter 
her food (8)

24 A teach-in arranged for
brewers ? (5,3)

25 Iron man? No, lady (6)
26 Starting price closing

outlay (8)
27 ....but they are doing

nothing ! (6)

DOWN
1 It's a handicap to 

retire ? (4,4)
2 Are stirring up concerns

about weapons (8)
3 The comings and goings

of the market (6,3,6)
5 Prophetically, I claim to

be so backward (4)
6 Infancy confidante in

fairy dreaming 
perhaps! (9,6)

7 A king, badly hurt in
legend (6)

8 Painfully secretive about
foreign money (6)

11 Sin and I mix well,
according to these 
Asians (7)

14 Jealous of one rising
about for to go to
America (7)

16 Celebrity recording 
the wearer's 
identity (4-4)

17 Possibly resisted one
who, on paper, has an
important job (8)

19 Contemptuous
expression over 
shelling ? (6)

20 Anger is directed at
Number 10, on the 
whole (6)

23 Young age obtained by
initially putting eight 
in ten ? (4)
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Enabling sales on
multiple channels
Anchanto, a SaaS tech firm, aims to handle 1 mn
orders per day by end 2018, writes Nirmalya Behera

FA C T  B OX
Founded: June 2011

Funding
2018:$4 million so far 
in Series C round led by
MDI Ventures

2017:$5 million in Series B
round from Transcosmos
Inc and Luxasia Group

2015:$2 million in 
Series A round

Area of business:
Software-based
logistics solutions

Anchanto founder
Vaibhav Dabhade
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Notice under regulation 29(1)(a) and 
47(1) of SEBI (LODR) Regulations 2015, 
is hereby given that a meeting of the 
Board of Directors of the Company will 

thbe held on Tuesday, 14 August, 2018 at 
11.00 a.m. at the Registered Office of the 
Company, inter alia to consider and 
approve the Unaudited Financial
Results as per the Companies (Indian 
Accounting Standards) Rules, 2015 

th(Ind-AS Rules’) for the quarter ended 30
June, 2018 amongst others.

TOWA SOKKI LIMITED

NOTICE

Regd. Office: : FF-6, Amrapali Apartment,
Nr. Air Force Station, Makarpura, Vadodara-390014.

Tel/Fax : 0265-2652851 ,  Email :  towasurvey@yahoo.co.in
CIN : L51909GJ1993PLC019111 ,  Website : www.towasokki.in

Date : 03-08-2018
Place : Vadodara

By Order of the 
Board of Directors

For Towa Sokki Limited
Sd/- S. J. Bansal

Director

PUBLIC NOTICE FOR SHIFTING OF BRANCH
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 UNAUDITED FINANCIAL RESULTS FOR THE QUARTER ENDED JUNE 30, 2018 ( ` in Lakhs)

3 Months
ended

30.06.2018

Standalone

Prashant Panday
Managing Director & CEO

DIN: 02747925
Place: Mumbai 
Date : August 3, 2018 

3 Months
ended

31.03.2018

Year
ended

31.03.2018
(Audited)

3 Months
ended

30.06.2017
(Unaudited)

Consolidated

  12,159.92   15,939.13   10,451.15   53,708.60  1 Total Revenue from Operations  12,159.92   15,939.18   10,451.15   53,708.89 
1,499.92   2,127.24   252.52   5,725.56  2 Profit before exceptional items and tax  1,517.49   2,143.65   267.51   5,785.03 
1,499.92   2,127.24   676.28   6,149.32  3 Profit before tax  1,517.49   2,143.65   691.27   6,208.79 

921.92   1,169.92   444.76   3,515.89  4 Net Profit for the period  933.36   1,181.80   456.96   3,563.99 
922.52   1,183.55   435.79   3,533.34  5 Total comprehensive income for the period  933.96   1,195.43   447.99   3,581.44 

4,767.04   4,767.04   4,767.04   4,767.04  6 Paid-up Equity Share Capital (Face value per share ` 10)  4,767.04   4,767.04   4,767.04   4,767.04 
83,659.17  7 Other equity  83,978.02 

8 Earnings per Share (EPS) (of  ` 10 each) 
1.93  2.45   0.93   7.38  a) Basic Rs. 1.96 2.48 0.96 7.48
1.93  2.45   0.93   7.38  b) Diluted Rs. 1.96 2.48 0.96 7.48

Notes:
1. The above is an extract of the detailed format for the Quarter ended Financial Results filed with the Stock Exchanges under Regulation 33 of the SEBI (Listing and Other

Disclosure Requirements) Regulations, 2015. The full format of the Quarter ended Financial Results are available on the Stock Exchange websites viz. www.nseindia.com and 
www.bseindia.com and also on the Company's website viz. www.enil.co.in

2.  The above results were reviewed by the Audit Committee and were thereafter approved by the Board of Directors at their meeting held on August  3, 2018.
3.  Exceptional items in the previous year consisted of write back of provisions for expenses recorded in earlier years and no longer required. The write backs amounted to ̀  423.76

lakhs for the quarter ended June 30, 2017. 

3 Months
ended

30.06.2018

3 Months
ended

31.03.2018

Year
ended

31.03.2018

3 Months
ended

30.06.2017

Entertainment Network (India) Limited
Registered Office: 4th Floor, A-Wing, Matulya Centre, Senapati Bapat Marg, Lower Parel (West), Mumbai 400 013.
Tel: 022 6662 0600. Fax: 022 6661 5030. E-mail: stakeholder.relations@timesgroup.com. Website: www.enil.co.in

Corporate Identity Number: L92140MH1999PLC120516

(Audited)(Unaudited) (Audited)(Unaudited) (Audited)(Unaudited)

DELTA LEASING & FINANCE LIMITED
CIN: L67120DL1983PLC016990

55, F.I.E. Patparganj, Industrial Area,
Delhi-110092

Phone Number: 011-42420164,
011-22150444, 011-27676399
E-mail: info@deltaleasing.in
Website: www.deltaleasing.in

NOTICE
Pursuant to Regulation 29 read with Regulation
47 of the Securities and Exchange Board of India
(Listing Obligations and Disclosure
Requirements) Regulations, 2015, Notice be and
is hereby given that a meeting of the Board of
Directors of Delta Leasing & Finance Limited is
scheduled to be held on Tuesday, 14th August,
2018 at 2:00 P.M. at the Registered Office of the
Company at 55 F.I.E., Patparganj Industrial Area,
Delhi-110092 to consider and approve the Un-
audited Financial Results of the Company for the
quarter ended 30th June, 2018 and to consider
any other matter with the permission of Chair.
This intimation is also available on the website of
BSE Limited (www.bseindia.com) where the
Company's shares are listed and on the website
of the Company viz.(www.deltaleasing.in)

For DELTA LEASING & FINANCE LIMITED
Sd/-

(Renu Jindal)
Place: Delhi Managing Director
Date: 04.08.2018 DIN: 01843439


